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President's Report 

Introduction 
It is my pleasure to present to members the Annual Report of the Australian Investors' 
Association for the year ended 30th June, 2006. 
2005-2006 saw the successful move of the Association’s Annual Investors’ Conference to 
July, and the financial results of that move are reflected in the accounts.  We now intend to 
hold future conferences in July in accordance with the wishes of members who responded 
to our survey a couple of years ago. 

Membership 
Membership of the Association has remained stable during the year, closing at 2137.  The 
failure to attract new members remained a cause of concern for your Council during the 
year and it has wrestled with ways in which recruitment might increase.  Without a greater 
membership base it is difficult to undertake many of the advocacy tasks considered 
necessary for the advancement of the individual investor.  Members will have received the 
“Find 500” card in the mail and it is hoped many of you will spread the word about the AIA 
with the aid of this card. 
Council decided to suspend the Three Month Trial Membership during the year and has 
replaced this with an attractive offer for those non-members who wish to attend one of our 
half day workshops or seminars. 

Activities 
Our activities fall broadly into two categories: Education and Advocacy.  Full details of our 
Educational Activities for 2005-2006 are provided with this report. 
Your Association continues to represent investors' interests to regulators and legislators.  
We have been represented on ASIC's Consumer Advisory Panel, and on Treasury's 
implementation committee for financial services reform.  I repeat my call of this time last 
year:  Members who are able to assist in identifying and preparing material for submission 
to the authorities are invited to contact the Secretariat.  There is a limit to what can be 
done by your councilors on their own, any assistance members are able to give in areas of 
identification of, and suggested remedies for, investor traps are appreciated. 

Finance 
I commend the accompanying financial statements to you.  As a non-profit organization we 
rely heavily on the outcome of the National Conference to provide member services and 
develop the Association.  As noted above, Council, supported by a survey response, took 
the view that our major fund-raising event, the National Conference, should be held early 
in the financial year and this year’s results reflect that positioning. 

Concluding remarks 
The future 
We must continue to increase our membership.  I ask every member to act as a recruiter 
for the AIA and get the new members rolling in.  It would be great if we could continue to 
increase the number of 40-60 year old members - we have a lot to offer them. 
If you haven't visited your record in our database, please do so and update your details:  
Remember no information is made available to outside parties. 



Our Volunteers 
Details of your Council members and meetings held are given in the accompanying 
Directors' Report.  Members are fortunate to have the range of skills and experience 
offered by councillors available to them.  I thank all the councillors for their support and 
contribution to the Association over the past year. 
Volunteers are the lifeblood of our Association just as they are for most non-profit bodies.  
I thank all our volunteers for their help in keeping the AIA running in their local area.  We 
need you and your efforts are appreciated. 
Our Staff 
The Association has again been well served by its staff.  The ladies at McCalls have 
settled in to their administration role and are doing a great job for us.  Likewise our Events 
and Publications Coordinator, Silvana Eccles, continues to look after our events and 
sourcing of material for our publications. 
Thank you to all. 
 
R. Andrew 
President 

Honorary Treasurer’s Report 2006 
The AIA recorded a substantial after tax surplus for the year ended 30th June 2006 of 
$60219. 
Please read the following Financial Statement because it is important for you to be aware 
of the financial health of your association. I am pleased to report that the AIA is in good 
financial health. 
What is most pleasing about the financial position of the association is that the new 
systems and procedures that were implemented last year are working well and while under 
continual review no major changes have been necessary. 
In the nine years that I have been involved as a Councilor and Treasurer the range of 
services that the AIA offers to members has expanded dramatically and this has been 
achieved while keeping the cost of membership to less than two tanks of petrol. 
The AIA has achieved all of its financial goals set 12 months ago and the only 
disappointment is that we have not managed to find the quantum leap in membership that 
the good work the AIA does deserves. I find it frustrating that the growth achieved by the 
major commercial players in the financial services industry is so much greater than that of 
the AIA, undoubtedly because of the hundreds of millions of dollars they spend on 
advertising. We spend little on advertising for new members because that is all we can 
afford, however there is no better form of advertising than word of mouth and thus I beg 
you to tell everyone you know about the AIA. The more you do the sooner we will be able 
to spread the word without needing to ask you to do so. 
The AIA budget for the year ended 30th June 2007 includes funding for all of our existing 
services and some new projects including an innovative plan to provide telephone 
seminars which we think will be of particular interest to regional and country members  and 
also a valuable way of metropolitan members getting even more value from their 
membership. It is our aim to continually expand the number and range of our independent 
education activities as the largest provider of independent financial and investment 
education in the Southern Hemisphere. 



At the time of writing I am not aware of any matters of significance that would have a 
material adverse effect on the financial health of the AIA. 
I commend the Financial Statements to you. 
David Child 
Honorary Treasurer and Company Secretary 
 

EDUCATIONAL ACTIVITIES OF THE AIA 2005-2006 
One of the main goals of the Australian Investors Association is MEMBER EDUCATION, 
expressed in our Action Plan as: 

To provide opportunities for members to enhance their knowledge and 
understanding about investing.  

The strategies that the AIA uses to achieve this goal include: 

• a national conference of 3 days on the Gold Coast each year 
• one-day and half-day seminars in Melbourne, Sydney, Brisbane, Perth and 

Adelaide 
• information meetings in a number of cities throughout Australia 
• local discussion groups in many locations throughout Australia 
• special interest group bulletins distributed by e-mail 
• AIA website www.investors.asn.au. 

During this financial year a teleconference presentation was trialled.  The first presentation 
held in June 2006 was on ESTATE PLANNING.  Two more trials will be held and ways to 
enhance this service, particularly for those members who live in rural areas or find 
accessing information meetings difficult, are being considered. 
Each of these activities is expanded on below. 

National Conference 
The national conference is held annually on the Gold Coast.  Numbers have increased 
yearly since the first conference in 1998 and attract approximately 250-300 delegates. It is 
a three day conference starting the evening prior with a keynote address and welcome 
reception and concluding at the end of the third day. In 2005 the conference moved from 
June to July. 
The 2005 conference offered six streams catering to novice, intermediate, and 
experienced investors.   The top rated speaker of the conference was Eddy Groves, 
Managing Director of ABC Childcare, who delivered an insightful and passionate 
presentation on ABC and what to look for when selecting companies to invest in.   

Seminars 
Half-day and full-day seminars provide an opportunity for members to focus in-depth on a 
topic of particular interest.  Invited speakers include well-recognised representatives within 
their fields from the public, private sector and academic sector as well as AIA members.   
A table showing the seminars held in 2005-2006 follows. 

http://www.investors.asn.au/


Conference and Seminars 

Date Event Topic Location Attended
17-20 July 
2005 

National 
Conference 

Investing – Your Choice – 
Your Future 

Gold Coast 234 

27 Aug 2005 Half-day 
Seminar 

Practical Approach to Buffett 
Style Analysis & Investment 

Brisbane 142 

23 Sep 2005 Seminar Share Investing Sydney 121 

30 Sep 2005 Seminar Share Investing Perth 58 

15 Oct 2005 Seminar Strategies for Long Term 
Wealth Accumulation 

Brisbane 73 

22 Oct 2005 Seminar Strategies for Long Term 
Wealth Accumulation 

Adelaide 51 

22 Oct 2005 Half-day 
Seminar 

Fundamental & Technical 
Analysis 

Melbourne 65 

18 Nov 2005 Seminar The Big Picture Sydney 107 

19 Nov 2005 Seminar Taking Charge of Your 
Money 

Brisbane 84 

26 Nov 2005 Half-day 
Seminar 

Practical Approach to Buffett 
Style Analysis & Investment 

Perth 101 

4 March 2006  Half-day 
Seminar 

Practical Approach to Buffett 
Style Analysis & Investment 

Melbourne 133 

1 April 2006 Half-day 
Seminar 

Practical Approach to Buffett 
Style Analysis & Investment 

Adelaide 91 

7 April 2006 Seminar Two Seminars In One Sydney  122 

13 May 2006 Seminar Successful Strategies for 
Sharemarket Investing 

Brisbane 101 

27 May 2006 Half-day 
Seminar 

Active Retirement Perth 89 

27 May 2006 Seminar Review & Outlook of Major 
Sectors 

Melbourne 86 

19 June 2006 Teleconference Estate Planning Own Home  35 

Information Meetings 
Organised by local member committees, information meetings provide members with the 
opportunity to hear from invited guest speakers on a wide range of topics including sectors 
of the stock market; stock analysis; superannuation; resources for investors; trading 
options; derivatives; how property fits into your portfolio etc.  These meetings usually go 
for two hours and a small fee is charged to cover venue costs.    



 

Information Meetings How Often When Meet 
Adelaide Information Meetings Monthly Monday Evening 

Brisbane Information Meetings Monthly Wednesday 
Afternoon/Thursday evening 

Canberra Information Meetings Monthly Monday Evening 

Gold Coast Information Meetings  Quarterly Wednesday Morning 

Melbourne Information Meetings Bi-Monthly Wednesday Evening 

Perth Information Meetings Bi-Monthly Tuesday Evening 

Sydney Information Meetings Three Times Yearly Wednesday Evening 

Sydney North Shore Meetings Monthly Monday Evening 

Sydney South Meetings Monthly Wednesday Evening 

Local Discussion Groups 
These are informal gatherings of members in a local area.  The groups determine how 
frequently they meet, where they meet and whether to invite a guest speaker.  Following is 
a list of local discussion groups.  For contact details please either call the AIA Secretary on 
1300 555 061 or visit the AIA website at www.investors.asn.au.   

Local Discussion Group Coordinator 
NSW – Central Coast Carmen Morgan 

NSW – Parramatta Hugo Hoogvliet 

NSW – Wollongong Renato Compagnin 

QLD – Brisbane SW Equities Alison Harrington 

QLD – Brisbane South Equities Ron Gibson 

QLD – Brisbane Managed Investments Scott McKenzie 

QLD – Sunshine Coast Rob Coles 

QLD – Townsville Trevor Gibson 

VIC – Melbourne Bayside Kevin McDonald 

VIC – Melbourne Eastside Colin Dowzer 

VIC – Melbourne South/Frankston Bill Shirley 

WA – Perth Equities John Venn 

 

Special Interest Group Bulletins  
The AIA produces five Special Interest Group (SIG) Bulletins.  The Derivatives; Managed 
Investments; Property, and Self Managed Super Funds Bulletins are distributed bi-monthly 
with the Equities Bulletin distributed eight times a year, in the months when the Investors’ 
Voice is not.  The SIGs enable contributors to write in detail about the subject and, of 

http://www.investors.asn.au/


course, members are encouraged to share their experience and knowledge, both 
successful and not so successful.  In addition, an Info Email which alerts members to a 
wide range of websites is distributed monthly, excluding December. 

Investors’ Voice 
Produced quarterly this 12 page publication is a combination of articles sourced from 
professionals within the financial services industry and contributions by members. The 
back page always lists current AIA events.  Other regular features include the popular ME 
& MY PORTFOLIO written by an AIA member, the President’s and Editor’s Messages. 

Website 
The AIA website, www.investors.asn.au, is constantly evolving and most papers from 
seminars and conferences are posted to the website in the members’ area three months 
after the event.  All SIG bulletins and Investors’ Voice newsletters distributed to date as 
are also posted to the website.  Other resources include book and software reviews; 
member discounts and a list of useful links.  To help find information the website features a 
search tool.  Visit the AIA website - it has a wealth of information. 
The latest AIA activities are always shown on the back page of the Investors’ Voice 

newsletter and on the AIA website www.investors.asn.au.  Members are always 
notified of events in their area by either email or post. 

 

Australian Investors Association Ltd 
PO Box 2477, Fortitude Valley BC  Qld  4006 

Tel: 1300 555 061  Fax: 07 3257 3932   
Email: aia@investors.asn.au  Website: www.investors.asn.au  
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